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Notes Joseph Hertzog, Early 
Philadelphia Merchant 


Joseph Hertzog was born time when the spirit roman- 
ticism was displacing the cold, calculating aura the eighteenth 
when Schiller and Goethe, Wordsworth and Coleridge, 
Poe and Whittier, impelled their love for the homelier things 
life, wrote eloquently the heart man; when the Ohio 
vielded place the Mississippi western when the 
pioneers were pushing the frontiers farther and farther westward 
and giving our country that dauntless courage, that sturdy honesty, 
and that democratic spirit which should like consider 
synonymous with “Americanism” today. With his soul, 
clear vision, and faith his country, Hertzog contributed the 
progress that marked his epoch and gave posterity example 
sterling qualities that never wavered the face disappoint- 
ment, ill treatment, and even failure realize the ambitions 
hoped reach. 

Joseph was the son Andrew Hertzog, who had migrated 
Philadelphia from Niederlustadt, Palatinate, Germany, 1750. 
was born February 1764, and, though politically and 
economically the colonies were turmoil, was given good 
education. French words and phrases, whole German sentences, 
and simple but lucid English stamp the widespread correspond- 
ence maintained during his business career. From his letters 
catch occasional glimpse his kindliness: shall glad 
serviceable the son friend and should happen 
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that cannot does not succeed painting may establish him 
some trade and again, “you will always find 
you always have, plain, friendly and honorable. wish find you 
the His daughter speaks his love gardening and 
his fondness for music. But the busy days pioneer life took 
toll man’s aesthetic. life, and the fitting oneself occupy 
influential place the community left little for the cul- 
tivation the beautiful. However, Hertzog ever kept alive within 
himself this appreciation the finer things. His ideals were high, 
even though his business dealings were shrewd. true pioneer 
spirit, lived quiet, unassuming life, one the vast army 
known but the few, whose life story must pieced together 
from the letters his friends, business associates, and relatives. 

letter the son his friend who wrote him for advice 
says, have been engaged since 1793 active trade and have 
obtained considerable reward for industry and besides have 
had the pleasure being useful 

Hertzog entered business 1793 retail grocer 
delphia—he was listed the city Directory 1794 “Grocer, 
Second Street.” But was farseeing man, endowed 
with shrewd business sense and aware the possibilities the 
expanding business Philadelphia, and was not long before 
entered the wholesale business. 1807 appeared the Phila- 
time was doing considerable wholesale commission business, 
supplying merchants Philadelphia, Pittsburgh, and surrounding 
towns not only with groceries but also with dry goods, 
queensware, and other articles needed frontier settlements. The 
year 1811 found him the same place but doing still larger 
business; had that time opened branch stores Louisiana 
Territory. 1813 opened Philadelphia dry goods retail 
shop grocery retail having been nothing these years;” 
the venture apparently was .not very The Directory 
1820 still listed Hertzog merchant, but that time had 
moved Missouri, where was trying save something out 
extensive land investments which had been making for some 
vears. 


Joseph Hertzog Bush, July 1813. 
2Hertzog Zachary Mussina, Oct. 12, 1811. 
Joseph Hertzog Bush, July 1813. 
Christian Wilt, Sept. 30, 1813. 
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Though space forbids detailed account Hertzog’s business, 
something can shown the nature and extent his activities, 
the opportunities and problems encountered, and his ad- 
ministration his enterprises. This information has been drawn 
from primary sources, chiefly from Hertzog’s own correspond- 
ence now the possession the Missouri Historical Society 
St. Louis. 

noted above, Hertzog had built thriving trade with 
many eastern concerns. With David and Philip Grimm, merchants 
New York, carried large accounts. With them were placed 
lead and beaver Simon Philipson; they were sell these 
products and place the net proceeds the sale Hertzog’s ac- 
count offset Philipson’s indebtedness him. Since the New 
York firm was slow disposing the goods, Hertzog sold the 
lead and then sent for the beaver. That did this with eye 
the market evidenced his letter Simon Philipson, part 
which reads, “Though the price the lead may less than you 
wished, was all that could obtained and were hand 
now would not command near Letters also show 
constant interchange business with Frederick Dering 
New York. The following 


Phil. Sept. 1812 
Messrs. Frederick Dering Co. 
Sirs: 

yesterday forwarded care James Hamilton, Middletown, 
Cwt castings received from New York. Mr. Binns has paid 
200 and shall when the bill for the castings paid send you 
A/C thereof and the charges. The money will rather more than 
sufficient for all and shall place the surplus credit your a/c 
take this opportunity acknowledge receipt $13.20 Mr. 
Montelius last for which you have thanks. 

Respt. yre. mst. obdt. srvt. 
Joseph Hertzog 


Pittsburgh had greater business with George Sutton, 
with Sutton McNickle, merchants Water Street, and with 
George merchant and director the Bank 
Pittsburgh, which was founded 1810 under the loose banking 
law the State. These men bought and sold for Hertzog, and 
that did the same for them shown the letter wrote 


Simon Philipson, July 20, 1811, 
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Phil. Aug. 13, 1811 
Mr. George Anshutz, Jun. 
Dear Sir: 
received Mr. Mussina’s letter dated Ist inst. last mail day 
but tco late for immediate answer. writes shall buy 5000 
Ibs. coffee good quality for 120 days credit and for- 
ward you for your his acct. Now sir have not the least 
objection this, but impracticable, coffee having advanced 
considerably within this two weeks. have today auction been 
surprised see what indifferent coffee sold 16¢ cash. All can say 
will keep look out and can get any within the 
limits will forward above you will withdraw the limits 
and let send market price will with pleasure that which 
you advise me. has also dropped werd about your ordering 
groceries from which assure ycu will agreeable and shall 
best please you. The credit give three months than which 
grocer cannot well give more. Next week calculate sending 
load goods your care forwarded St. Louis mouth 
Ohio and shall not only pay cheerfully the customary charges 
such business, but feel myself particularly obliged thereby. 
remain until better acquainted with esteem. 
Yr. mst. obdt. srvt. 
Joseph Hertzog 


From Center County, Hertzog ordered iron 
sent Pittsburgh, there sold forwarded St. Louis, 
transaction hoped would keep sufficient balance hand his 
credit pay his bills honor his drafts. “In addition above 
balance count upon you holding between and 800 dolls. for 
iron agreeable vour memo sent Mr. Mussina who 
now Although iron could procured, the transportation 
wasa problem, and Hertzog wrote many letters trving secure 
wagoners from the place purchase send them from 

Pittsburgh. The carriage per ton varied according the season. 
one time contract with David Kennedy called for $50 ton. 
the dull season the price went $20. secure trustworthy 
wagoners was not task, according comments 
those employed. 

While Philadelphia and Pittsburgh were centers great ac- 
tivity, Hertzog’s business dealings took him farther afield. Re- 
ceiving large consignments tow linen and other western products 
from Pittsburgh, was often asked dispose much 
could and forward the remainder other places. find him 


Sutton, July 16, 1811. 
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handling goods for Sutton this way, sending the unsold portion 
Baltimore the firm Finley Panlear. Cincinnati 
had good agent and customer Andrew Aaronsburg, 
Pennsylvania, corresponded frequently with Lyon Mussina and 
with Mussina Patterson. the former wrote: 


Phil.. Feby. 1812 
Dear Lycn Mussina, 


received your favor dated Lancaster 7th inst. and you have 
not mentioned you would stay there any time, think better write 
home you particularly Majcr Burk did not hand your letter 
till tuesday last. Money scarce with that Browns non payment 
real disappointment though such sum other times would not 
regarded me. mightily pleased with the offer you have 
had for Bathurst’s land and think you ought take it, however, 
leave with you only take care you sell man able improve 
and who will live it. you can, get cash payment THE 
FIRST. will some years before the Erie turnpike will 
completed, undertaken. suppose however when finished those 
lands will worth ten dolls. acre. wish could advise you 
wheat because then shculd able plan something for myself. 
little foreknowledge now would worth good deal. This, how- 
ever, can tell you, believe that our war will blow over and that 
appears the harvesters Europe have considerably failed, that flour 
will demand all France, Spain, Portugal and England where 
said now sell $17 bbl and your prices are not too high now 
your time tickle before the others get it. Flour worth 


The above letter calls attention situation which was 
very great importance Hertzog, was all merchants. 
Excerpts from his letters illustrate the effect uncertain peace 
and actual war 


you were now here should buy largely believe will 
rise. Tin 18% dolls. and hardly 

Wire No. after diligent hunt have not been able get this 
city. English tin not had.* 

shall replace articles far can conveniently get them. 
mean dry goods ironmongery out the 

Bales stroudings and blankets cannot replaced any 

are hourly expectation receiving news from Washington 
declaration war act authorizing our ships arm, 


Zachary Mussina, June 1811. 
2Hertzog George Sutton, June 10, 1811. 
Zachary Mussina, July 27, 1811. 
Aug. 1811. 
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either which will decidedly preferable our present stagnated 

The long expectation War not yet issued and begins look 
not likely pass.* 

had bargained for some [Young Hyson Tea] but the instant rise 
the declaration war prevented getting it. now 

not sell [shoes] until advise you next mail except retail 
and then put 50¢ your usual selling price. Leather has risen 
37¢ lb. The shoemakers are advertising calls assemble regulate 
their prices. The shoestores are buying one another out the 
winners laugh and the losers 

Your favor the 27th ult. duly received with the enclosed 
orders and dollar note amounting $227.59 account the house 
Milesburg. Yours the 17th inst. also hand. rejoiced 
hear that some iron has gone have news. expect 
the troubles the north western people are now over nearly 
the force sent from various directions very great and the 
spirit high. Indeed treacherous miscarriage must occasion 
every man turn sincerely believe shall have all 
Canada six weeks from this excepting perhaps Quebec and the sev- 
eral parts which case anticipate speedy peace with 


The commission the wholesale business that period was 
usually 2.5 per cent, although offers 1.5 per cent were occa- 
sionally made men anxious secure foothold the mer- 
cantile world. There was among the merchants the larger cen- 
ters spirit noblesse oblige and favors were largely given and 
bestowed, but sentiment never interfered with business. When 
Andrew Wilt, who became Hertzog’s agent Pittsburgh, sent 
goods his brother Christian St. Louis without charging the 
usual commission 2.5 per cent, was roundly taken task 
his uncle-employer. 

One the serious problems the business that Hertzog was 
conducting was the difficulty making and collecting payments. 
great deal the business was reality kind barter, but 
balances were settled bank notes and drafts, discounted 
sight, fifteen, thirty, sixty, ninety days—there were also four 
months and six months drafts, but they were seldom welcome 
and were taken only when other terms could not arranged. 
Hertzog’s letters indicate days success well days worry 
over his collections. wrote David and Philip Grimm, mer- 


Sutton June 13, 1812. 
June 1812. 

July 11, 1812. 

4Hertzog Andrew Wilt, Dec. 1813. 
Mussina Patterson,.Sept- 22, 1812, 
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chants New York City, “your favor 6th inst. hand this 
morning and learn with pleasure the payment the two drafts 
Mr. and another, have expected before this that 
you would have sent payment acct. was you know 
done last Oct. 14. must beg your immediate attention 
find his correspondence constantly weighted with such 
statements. 

business grew adopted the plan having 
special agents, stationed one place going from place place, 
look after his interests. These agents bought for him, collected 
drafts, and kept eve the needs his customers and 
the trends the market. Zachary Mussina more reliance was 
placed than any other agent. covered the territory from 
Philadelphia St. Louis and from St. Louis Prairie Chien 
(on the Upper Mississippi), carrying out each place the wishes 
his employer with view becoming partner the business. 
was industrious, good salesman, and experienced both the 
western lead and the mercantile business, but had quick 
temper, was revengeful and times 

Mussina was original partner with Hertzog venture 
which marked great change the latter’s work wholesaler, 
that is, the establishment branch store St. Louis 
Louisiana Territory. Hertzog’s part the beginning the 
St. Louis store suggested letter which later wrote 
(June 1812) his nephew, Christian Wilt: 

was put $10,000 with the first invoice sent out amounting 

furnished own store here and laid according mode 

dealing for cash and short credit, considerable deal goods 

bought for cash auction, some dry goods bought credit, the 
rest cash. and carriage and other expenses besides some Pitts- 
burgh articles which had very soon acct for and settle. 

was this twenty-year-old nephew who, after the almost 
immediate withdrawal Mussina from the venture and his 
successor co-partner with Hertzog, took charge the St. Louis 
Hertzog’s instructions Wilt are interesting and 
revealing. 


1Hertzog David and Philip Grimm, June 1811. 
Frederick Stees, Dec. 1811. 
Wilt, April 18-22, 1812. 

4For the details life merchant, see Sister Marietta Jennings, 
Pioneer Merchant St. Louis, 1810-20 (New York, 1939). 
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man experienced building, Hertzog advised Wilt about 
the store that was planning build St. Louis and also about 
smokehouse 

August 29, 1811 
Let the front feet the clear inside. foot door like 
mine the middle, bulk window each side the door, the store 
feet deep. one the back corners you can have counting house 
partiticned off say feet. Have the first story clear 
from the floor the ceiling feet instead two ten foot rooms, 
the end have house feet front with door and entry the side 
front the cross street. 
March 30, 1812 


Get Henderson build you smoke house. find mine most 
valuable. have bacon years hanging sweet nut and 
make smoke very seldom. Let the walls the smoke house 
solid stone brick and garret floor like mine keep the 
heat the sun from heating the meat through the roof which would 
make drop and weight constantly. 


Hardly letter left Philadelphia Christian without some 
mention hoped-for profits sales. This advice did not always 
meet the kindest reception, for the young St. Louis merchant had 
not yet acquired the business hardihood his uncle, and his 
letters reply often betray his feelings. Hertzog Christian Wilt 


Cloth sold yesterday auction 250 used sell one dollar. 
Construe 100 percent your gcods this season ought 
have they had been bought out stores long credit. 


Wilt Hertzog 


need not think 100 our prices here. would 
not sell anything. 


Later Wilt writes 


You have idea the ill effects caused over selling place 
like this has been real injury others now under- 
sell us. 


The letters Christian and his brother. Andrew, who also 
entered the business the West, give some insight into Hertzog’s 


1Aug. 29, 1811. 
2Aug. 1812. 
3Dec. 11, 1813. 
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want your store the whole cheap store for cash and 
when you must give credit you should lay proportion. You 
know have always sold goods wholesale the retail prices and 
without dcing that, man ever makes anything bad debts and 
expense will eat him up.! 

Supplying stores the business ought cultivate, requires 
sure knowledge everybody know who trustworthy 
but that acquirable comes degrees. used trust 
pretty generally. made some bad debts but great deal profit 
and cannot the whole complain credit business. You will 
always able retail advantage well supplied the rule 
your place cost and carriage.* 


Hertzog the spirit adventure was rife and wished his 
partner possess like spirit. would write Christian, 
not sorry find you enterprising provided you are always 
judicious and cautious however, when Christian’s sympathies 
inclined get the better him, Hertzog could quite stern: 


Phil. Dec. 4th, 1813 
Dear Christian: 


You have said you would not mean charge them with the 
freight, etc. part know meanness charging owners 

goods with the expenses paid the consignee and the commission 
whether the goods turn out profit loss. much fear people 
will not romantically liberal with the watch crystals they and 
have company. You know well they have shaved you well 


and bare justice enough for them. Let reserve our favors 
for our friends. 


Hertzog knew well that the West had problems unknown the 
and never tried hamper the activities his nephew. 
While always remained active, interested partner, and 
solicitor for extension business, wrote Christian 
the same letter above quoted: 


regret very much that the interchange our correspondence 
takes very long period. When you broach subject, before 
answer reaches you the chance acting may lost vice versa. 
there and always must more less uncertainty our affairs 
and operations. content myself the full confidence have 
your doing everything for the best. necessary for you under- 
take and execute thousand transactions which must taken 
the spur the moment without possibility consulting me, but 
industry advising me, keeping minutely informed all your 
proceedings essential secure any usefulness part. 


Christian Wilt, 1812. 
2Hertzog Andrew Wilt, Oct. 10, 1813. 
Wilt, Oct. 10, 1813. 
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Hertzog’s St. Louis trade led him into another important 
venture. was ever the alert secure such goods would 
sell his western stores, and always, from his carefully itemized 
lists sent his nephew, looked for drafts payment. was 
willing, lieu drafts, take lead since the large wholesale 
houses Philadelphia and Pittsburgh were always ready bar- 

gain with him for that product. Indeed, his cry for became 

oft repeated refrain, and his fertile brain devised ways and 

means secure large amounts it. His St. Louis partner did 

all could satisfy the reiterated demands, but there were odds 

contend with the early days the West which native 

Philadelphia, secure well-established surroundings, could little 

guess and faintly realize. was effort secure lead near its 

source that Hertzog and Wilt established branch stores Her- 
culaneum and Ste. Genevieve, the Missouri lead country. 
Within short time after the business had been well established, 
the American market was flooded with British shot and the eastern 
demand for crude lead fell. Hertzog, foreseeing the possibilities 
the manufacture red lead, became pioneer that field. 

built factory St. Louis and asked Congressman Adam 

Seybert, Philadelphia, who was member the House Com- 

mittee Commerce and Manufactures, for tariff protection 

his infant industry and restriction imports from Great Britain. 
Having established his own shot tower New Hartford, 

Missouri Territory, added the red lead industry the making 

white lead, soap, candles, and shot. Every branch his ex- 

tensive business was dear him, but red lead and candles were 

his best-loved projects. stated, hoped supply the whole 
United States with red lead, and regard candles thought 
that Christian should supply “all the Roman Catholic Churches 
the Territory.” 

1813 the effect the war led Hertzog into still further 
ventures. War prices were high, and uncertainty the dura- 
tion those prices made necessary expedite shipments 
goods between the East and the West. prevent useless and 
expensive delays transferring goods Pittsburgh, Hertzog 
the spring 1813 opened branch store there with Andrew 
Wilt charge. supply his two western stores branched 
out Philadelphia 


Having suit you and Andrew bought out retail store which 
amounts 4500 and part comes due next 
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Later writes: 


bought retail store for three reasons. First appears 
likely that next Feb. when shall want send goods they 
will highly advanced, the prices here literally rising daily, nothing 
can prevent but peace which there sight prospect. Second, 
the assortment such will both suit you and many 
articles which cannot all the market. Third, most 
the goods having been bought some months back the prices are lower 
than the present consideration which have pay the 


was probably this store Hertzog referred when wrote 
Christian, September 30, 1813, that found his “dry goods 
retail shop not worth pursuing with limited assortment 
you and Andrew draining all funds and goods and 
everything else.” 

Like merchants generally that time, Hertzog invested exten- 
sively lands. had bought Philadelphia and Pittsburgh 
and throughout the western country many acres “donation” 
lands.? frequently wrote Christian the lookout for 
land bargains. Since many the heirs holding these land war- 
rants failed keep the taxes and public sales were the order 
the day, these could easily secured. One letter reads: 


Christian, Phil. Nov. 7th, 1813 


the meantime willing act under the directions Mr. Bates 
and yourself respect any application Congress hire sell 
their lands. Indeed anticipate rapid population your territory 
now that the Indians are paralized that think the best way would 
look out for lands good situations prices less than 
Congress will and sell at. Congress will hardly sell for less 
than two dollars. Now you can lay hold sure titles, under 
one dollar are safe and can get rich fast. Mr. Bates can help you 
concerned. satisfied that Gov. Clark has some choice 
secrets that kind. 


Much the land bought was sought others, and Hertzog, 
acting the theory that what others desired was worth holding, 
told his agent under conditions sell. one letter said, 
informed good authority that some the tracts are 


Andrew Wilt, Nov. 28, 1813. 

called Bounty Lands. named because they were freely 
granted the Government the heirs non-commissioned officers 
and others who died the service the United States and who held claims 
for pay and bounty. 
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worth dollars the acre and cannot bring myself think 
selling the dark, and hope you will able terminate the 
whole business with equal 

Great were the sorrows and keen the disappointments Hertzog 
faced time when had fondly hoped rest secure ease 
and luxury, the fruit over half century’s service. The panic 
1819 threw business into chaos. Owing the latitude had 
given Christian his business dealings, there was much with which 
was not familiar. Now that the land values had declined and 
were tied with the mercantile business, Hertzog found 
himself forced undertake the trip St. Louis untangle his 
affairs. 

Hertzog and his family were six weeks crossing the mountain 
ranges Pennsylvania Pittsburgh. After his arrival Pitts- 
burgh, was attacked typhoid fever and lay sick for several 
months. interesting anecdote told the genealogical record 
the descendants John Collins, the family into which the 
daughter Hertzog married. While Hertzog lay stupor, his 
clothes were hung for several days fence “air;” the 
pockets were later found three thousand dollars still undisturbed 
short time before Hertzog started this trip westward, Andrew 
Wilt left Pittsburgh join his brother business, but became 
ill and died August 18, 1819. Christian lived but six weeks 
longer. reaching St. Louis the devoted uncle, friend, and 
counselor learned with real sorrow the death his nephews. 
found the records confused and the land titles much the 
property imperfect. Being unable straighten out matters his 
weakened condition and without his nephews’ help, moved 
across the river Cahokia Creek where had some 
property including water-mill. 


seems strange that Cahokia should the place which 
retired, for had ever been anxious that this property should 
become source revenue. had written Andrew some 
years earlier encourage pioneers route the West settle 
there and develop the land. was this place that died 
fever January 23, 1827. 

SISTER MARIETTA JENNINGS, 
Fontbonne College, 
St. Louis, Missouri. 


1Hertzog Henry Baldwin, Sept. 15, 1812. 
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The Louis d’Or 


Probably most Americans who read Dumas’ immortal Three 
Musketeers and its sequels have clear idea the coins ques- 
tion when the great novelist writes pistoles and louis d’or. And 
though the d’or was coined for only about century and 
half, has left, thanks fortunate combination circumstances, 
lasting mark history. 

the time the setting the Three Musketeers (the siege 
Rochelle 1627 the reign Louis XIII), the louts d’or 
did not exist. The French currency, gold and silver alike, was 
state disorder, not having been effectively standardized after 
the civil wars generation more earlier. 

this time the gold and silver the Americas was flowing 
into Spain steady stream and, equally steady stream, was 
flowing out again the Lowlands (then partly Spanish) and other 
countries. The dominant Spanish gold piece the period (and 
Spanish coins, gold and silver alike, dominated Europe) was called 
the pistole, coin name which has never been explained the 
satisfaction numismatists. The pistole, which was then circu- 
lating very widely France, mentioned constantly the Three 
Musketeers. was broad gold piece, carats .916 fine, 
weighing about 6.70 grams, and was rated livres 
Its gold content was about per cent than that our recent 
five-dollar gold piece. 

Therefore, when great French curreney reform came 
1640 under Louis XIII, what was more natural than take the 
ubiquitous pistole the standard for the new French gold unit 
From then pistoles were restruck into French gold coins 


1The livre tournois was the old French monetary unit. Never coin but al- 


ways money account, its value was very nearly but not quite equal the 
franc,which superseded 1795. 


the French gold ran nearer .900 tine than .916. 
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great volume. The new piece was given ribbed edge expose 
clipping, which those days was practised unbelievable 
extent even the “best people.” Halves and doubles the piece 
were struck.! 

Louis XIII died 1643 leaving his son Louis aged 
five vears, under regency during which the coinage continued 
the same standard, with the gold unit still generally called pistole 
and rated, before, livres tournois. With the majority 


LOUIS D’OR LOUIS XVI 
(Enlarged about per cent) 


Louis XIV and his ascendancy Europe “le roi soleil,” 
come the creation the coin name 

Both Louis XIV and his father Louis XITI had married Spanish 
princesses, Spain had been the source much the specie cir- 
culating France, things Spanish were the “mode” France— 
witness the frequency the word pistole plays—but 
there came turning point. The dies for the French gold both 


Louis and ten-louis pieces were struck, but medallions 
rather than coins. 
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Louis XIII and Louis XIV were cut Jean Varin (Warin), 
one the greatest medalists the time, the pieces were out- 
standingly handsome, the coinage was abundant, the weight 
the time was constant, and above all the preéminence Louis XIV 
Europe was undisputed. Thus the French gold piece bearing the 
the world’s mightiest monarch received quite naturally 
the name d’or. And just most the German princes 
the time emulated the grandeur Versailles their way living 
they did with their coinages, and over the next hundred years 
there came into being series pistole sized pieces known va- 
riously the Friedrich d’or, August d’or, George d’or, and on. 


the reign Louis XIV drew close, France—suffering 
from the almost constant wars that monarch—came 
really desperate financial condition, which continued throughout 
the earlier years Louis XV, the period Law’s Mississippi 
Bubble. The financial legerdemain the early eighteenth century 
was appalling and extremely complicated, much that leading 
French numismatist wrote recently, have read various descrip- 
tions these proceedings; none have made them really clear 
Briefly the operations seem have been 
re-rating, sometimes re-stamping, and, the case gold, several 
changes weight and fineness. This, view the fact that none 
the gold silver pieces bore stamped permitted that 
louis d’or raised from its original rating livres 1640 
1716, and even 1718. Finally, aided appreciable 
reduction weight, stabilized livres, where remained 
until the French Revolution brought the new decimal svstem 
based the franc. The changes creditor-debtor relations 
this transition were tremendous. 


Stimulating these gyrations was the changing ratio gold 
silver—for France was bimetallic those days— 
shown the fact that while the gold rose from 
livres the silver crown, ecu, only doubled value. These values 
prevailed for several generations, the coins continuing bear the 
same old Latin inscriptions without stamped values until the vol- 
canic Revolution created 1795 new coinage with the franc 


who nowadays are accustomed see value stamped all our 
coins must remember that this comparatively recent practice. Witness 
the English sovereign and crown survivers the old custom. 
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the unit. The decimal system, based the metric system, was 
adopted; French instead Latin legends were used; each piece 
was stamped with its value; and, thanks improvements coin- 
ing, the coins were more finely executed and more uniform ap- 
pearance. The result great coinage under Napoleon 
with the 20-franc piece, emerging the outstanding 
French gold coin, which, its turn, through the nineteenth cen- 
tury set the standard for many other European gold coinages. Now, 
alas, owing the upset world conditions both the napoleon and the 
more famous Jouis d’or are merely collectors’ pieces. 


SHEPARD Harvard 
Ex-President, Boston Numismatic Society. 


December Meeting 


joint meeting the Business Historical Society with the 
American Historical Association will held the Hotel Penn- 
sylvania, New York, Monday afternoon, December 30. Pro- 
fessor Gras, the vice-president our Society, will pre- 
side, and Professor Robert Albion, Princeton University, 
will read paper “Economic Concentration New York.” 
The paper will discussed Professor Ralph Hidy, Vir- 
ginia Harrington, and Mr. Lewis Mumford. 

joint session the American Historical Association and the 
Economic History Association will take place Saturday, 
December 28, the afternoon. Professor Abbott Usher, 
Harvard University, will preside this meeting, which will 
devoted the general subject problems and prospects eco- 
nomic history. Professor Ralph Hower, the clerk our 
Society, will discuss the field business history. 

Both these meetings will interest and significance the 
business historian and the business man, and hoped that 
large number members the Business Historical Society 
will present. Further details may obtained from the 
tive Secretary, Soldiers Field, Boston, Massachusetts. 


